10 Tips to win a tender

United Nations Procurement Division
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Keep abreast of Expressions of Interest (EOI’s)




COMPANY INFORMATION

UN Global Market Place (UNGM) Vendor ID Number*:

Legal Company Name (Not trade name or DBA name) *:

Company Contact *:

Address *:

City *: State :
Postal Code *:

Country *:

Phone Number *:

Fax Number *:

Email Address *:

Company Website:

We declare that our company fully meets the prerequisites A, B, C, D, E and F, for eligibility to register with
the United Nations as outlined in the paragraph 1 of the EOI INSTRUCTIONS page.

Signature : Date:

Name and Title
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Solicitation instruments

Type Requirements Best Value for Winning strategy
Money

Invitation to Bid Perfectly defined  Technically Deliver according
(ITB) compliant, lowest to the
cost requirement while
not over specifying
Request for UN is asking for Qualified, most Exceed
Proposal (RFP) the bidder’s responsive expectations in
expertise to the response to
formulate a the technical
complex proposal requirement while

keeping a low cost

Request for Quotation (RFQ): for requirements below $40,000
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Be precise while maximizing your competitive
advantage
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TIP
10

Persevere
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